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1achrnews.com

is the premier resource for communicating  
your advertising message to key decision-makers 
in the HVACR industry.

Through multiple media platforms, The NEWS 
can help you develop and execute a marketing 
strategy that connects you with exactly the 
right people.

Industry’s only publication with paid circulation — 
proof of its value to our readers.

Published every week since 1926, The NEWS is the 
industry’s most trusted information resource.

Reaches 115,831* audited subscribers and  
pass-along readers.

The largest and most productive editorial staff  
with more staff-written articles than any other 
industry publication.^

Third-party research shows The NEWS is best-read 
and most preferred by contractors.+

A dynamic and innovative website with more  
breaking news and in-depth articles than ever before. 
Plus, editorial archives dating back to 1999.

New smartphone, tablet apps and ebooks for HVACR 
contractors who are on-the-go.

*	AAM Audited Pass-Along Study, 2012 
^	Publisher’s Own Data 
+	2011 Readex Research Publication Preference Study

Energy-Saving Bills Introduced in Congress

MCAA Gathers 
in Orlando fyi
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prevent chiller problems
Technician Melvin Lawrence of Weathertrol Maintenance, Miami, logs 
information from a screw chiller. Observation and recordkeeping are two of the 
keys to ensuring a chiller’s performance and efficiency. See story on page 13.
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titles. If Congress chooses to pass these bills, 
they will ultimately have an impact on how 
HVAC contractors conduct their businesses.

In the House, a new performance-based 
rebate program for homeowners was intro-

duced by Congressmen David McKinley, 
R-W.V., and Peter Welch, D-Vt. House Reso-
lution 4230, titled the Home Owner Manag-
ing Energy Savings Act of 2012, or HOMES 
Act, offers federal rebates direct to homeown-
ers who improve the energy performance of 
their homes. 

The amount of the rebate is based on 
energy savings realized through the instal-
lation of high-efficiency heating and cool-
ing equipment, improved ducting systems, 
insulation, and air sealing. The amount of 

the rebate starts at $2,000 for a 20 percent 
improvement in energy savings and can go 
as high as $8,000 for a 50 percent reduction.

Also in March, Sens. Jeff Merkley, D-Ore., 
and Richard Lugar, R-Ind., introduced Senate 
bill 2216, the Rural Energy Savings Program 
Act, or RESPA. This bill would enable the 
U.S. Department of Agriculture’s (USDA) 
Rural Utilities Service to make loans to rural 
electric cooperatives, which in turn will 
offer low-interest loans to their customers 
for energy-efficiency upgrades. Homeown-

ers in these areas that choose to participate 
would repay the loans directly through their 
monthly energy bills.

The HOMES Act
Rep. Welch spoke on behalf of his bill at 

the recent AHRI Public Policy Symposium in 
Washington, D.C. According to Welch, “The 
HOMES Act, which was announced this year, 
and Home Star, two years ago, were based on 
the proposition that less is more. If folks have 

some networking, education, and fun.
Outgoing MCAA president Mark Rogers of 

West Chester Mechanical, Chester, Pa., began 
the high-energy, four-day convention with a 
look back at the last 12 months for the MCAA 
and all it has accomplished.  Rogers also spent 
a great deal of time making a call for everyone 
in the organization to continue to participate.

“I think our industry’s future depends 
on the involvement of every person in this 
ballroom. Why? Because together we are so 
much more than what we are individually. 
And because I know that staying successful 
in this threatening world is tough,” Rogers 
said. “We have to be on our toes. We have to 
anticipate what type of pitch will be headed 
our way. We have to look ahead, identify 
risks and opportunities, and make our move 
before those  who would eat our lunch have a 
chance.” Rogers added that “there are threats 
from a weak economy, from our competitive 
position versus the open shop, from irratio-
nal bidding practices, from governmental 

T wo pieces of legislation were intro-
duced in the U.S. House of Repre-
sentatives and Senate in March with 
the words “energy savings” in their 

O RLANDO — The Mechanical 
Contractors Association of Amer-
ica (MCAA) arrived at the Disney 
Resorts in Orlando recently for 

hvac briefs

Continued on page 4

• See MCAA  |  page 14

• See ENERGY BILLS  |  page 15

Contractors
• Bell Bros. Heating & Air (Sacra-

mento, Calif.) was recognized as 
a Sacramento Workplace Excel-
lence Leader by the Sacramento 
Area Human Resource Association. 

Manufacturers
• Siemens (Buffalo 

Grove, Ill.) appointed 
Matthias Rebellius 
to lead the compa-
ny’s building technol-
ogies division of the infrastructure 
and cities sector.

• Mueller Industries’ (Memphis, 
Tenn.) Streamline copper tube and 
fittings are recognized up to 700 
psi operating pressures by Under-
writers Laboratories (UL).

Distributors
• Famous Supply (Akron, Ohio) 

opened its 25th branch location in 
Bedford Heights, Ohio.

• TruTech Tools (Akron, Ohio) cel-
ebrated its fifth anniversary.

By John Conrad
Of The NEWS Staff

By Kyle Gargaro
Of The NEWS Staff

Rebellius
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#1 HVACR Choice
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Since 1926, The NEWS has been the leading and most trusted 
information resource for HVACR decision-makers. Every week in 
print and 24/7 online, HVACR readers and visitors receive in-depth 
editorial coverage and analysis of the news and events that affect 
and shape the industry. The NEWS and achrnews.com are  
“must reads” for contractors and wholesalers, which means you  
have the right editorial environment for your advertising message.

Advertisers Choose
The NEWS
Over the last five years, 
an average of 81% of paid 
advertising space has run 
in The NEWS. With superior 
market coverage and strong 
editorial content, The NEWS 
continues to be the 
publication of choice 
among HVACR marketers.

Source: Publisher’s Own Data, 5 Year Average

HVACR Contractors Prefer The NEWS!
The NEWS is overwhelmingly the publication of choice among HVACR contractor readers.  
In a recent 2011 third-party research survey, when asked if they could read only one publication, 
HVACR contractors undeniably selected The NEWS over the nearest competitor.

Nearest Competitor: 29%

Most Preferred

Most Useful for Work

Easiest to Read

Nearest Competitor:25%

Nearest Competitor: 25%
Source: 2011 Readex Research Publication Preference Study

: 64%

: 62%

: 69% Third-
Party

Research

Market Share of Ad Space

New Residential Boiler Standards Effective Sept. 1

Is HVAC Franchising For You? fyi

A� end this FREE Webinar!

Geothermal Hybrid
Applications and ASHRAE
HQ Energy Comparison Study
DATE��THURSDAY��JUNE�����•��TIME����PM�ET

Register for FREE at webinars.achrnews.com.

Contractors Discuss 
the Ups and Downs 
of HVAC Franchising
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Refrigeration Coils + 

Condensing Units: Page 9.

water boilers must meet 82 percent AFUE; gas 

steam boilers, 80 percent; oil hot water boilers, 

84 percent; and oil steam boilers, 82 percent.

The standards were established upon the 

passing o f t he E nergy I ndependence a nd 

Security Act (EISA) in 2007.

Minimum Efficiency Standards
According to t he s tandards s et b y E ISA, 

manufacturers must equip each gas, oil, and 

electric hot water boiler, ot her t han a b oiler 

equipped with a tankless domestic water heat-

ing coil, with automatic means for adjusting 

the temperature for the water supplied by the 

boiler to en sure t hat a n incremental change 

in inferred heat load produces a correspond-

ing incremental change in the temperature of 

water supp lied. Water o r s team b oilers w ill 

no longer be allowed to use standing pilots.

For a b oiler t hat f ires at o ne i nput r ate, 

an a utomatic me ans t hat a llows t he b urner 

or he ating el ements to f ire o nly w hen t he 

means has determined that the inferred heat 

load cannot be met by the residual heat of the 

water in the system.
The standards also state that, when there 

is no inferred heat load with respect to a h ot 

water boiler, the automatic means described 

must l imit t he tem perature o f t he w ater i n 

the boiler to not more than 140˚F. The boiler 

must b e o perable o nly w hen t he a utomatic 

means described above is installed. 

Taking p lace e very f ive ye ars, t he 2007 E co-

nomic Census Franchise Report was the first 

comprehensive a nd de tailed re port b y t he 

Census Bu reau o n t he f ranchising s egment 

of t he U .S. e conomy. T he s tudy f ound t hat 

franchise business accounted for 10.5 percent 

of businesses with paid employees in the 295 

industries that were surveyed. Of the 4.3 mil-

lion tot al e stablishments su rveyed, 4 53,326 

were ei ther a f ranchisee- o r f ranchisor-

owned b usiness. T he e conomic c ensus a lso 

revealed that franchise businesses accounted 

for nearly $1.3 trillion in sales.

New data is set to b e collected beginning 

in O ctober o f t his ye ar w ith p reliminary 

reports to b e rele ased i n D ec. 2 013. I n t he 

meantime, HVAC contractors are left with a 

question, t he a nswer to w hich c ould sig nifi-

cantly change their businesses. 

“To f ranchise or not to f ranchise,” t hat i s 

the question. 

S tarting S ept. 1, 2 012, a ll re sidential 

boilers m ust be  ma nufactured t o 

meet ne w m inimum f ederal ef fi-

ciency standards. Residential gas hot 

T he U.S. Census Bureau is gearing up 

for the 2012 Economic Census and 

one o f t he top ics i t w ill b e s tudy-

ing across the nation is franchising. 

Franchising appears to be on the rise, and many HVAC contractors report success with this 

business model. The U.S. Census Bureau will be studying franchising in more depth in its 

upcoming 2012 Economic Census.

hvac briefs

Continued on page 4

• See FRANCHISING  |  page 7

• See STANDARDS  |  page 19

Manufacturers
• S unMaxx Solar (Bi nghamton, 

N.Y.) opened a n ew solar t raining 

facility in Binghamton, N.Y.

• P anasonic Eco Solutions 

North A merica (S ecaucus, N .J.) 

rebranded it s Home &  E nviron-

ment C o. as  t he Eco Pro ducts 

Division, w hich w ill h ouse Pa na-

sonic’s ventilation fan business.

• Miura N orth A merica I nc.

(Toronto) w as a warded t he 2 011 

Business Partner award – Platinum 

Level by the Association of Physi-

cal Plant Administrators (APPA).

• Stride Tool Inc. (Glenwillow, Ohio) 

acquired Airserco Manufacturing 

Co. ( Mentor, O hio) a nd Thermal 

Engineering (Mentor, Ohio).

• F ulton Cos. (Pulaski, N.Y.) received 

a T ime t o Bui ld a ward f rom Fir st 

Niagara b anking a nd f inancial s er-

vices. The designation recognizes sig-

nificant achievements in building and 

construction in upstate New York.

• GEA R efrigeration T echnologies 

(Bochum, G ermany) c onsolidated 

its U.S.-based companies into GEA 

Refrigeration North America Inc. 

(York, Pa.).

By Herb Woerpel

Of The NEWS Staff

By Angela D. Harris

Of The NEWS Staff
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national a verage tem perature ac ross t he 4 8 

contiguous st ates i n J anuary wa s 3 6.3—5.5  

degrees above the 1901-2000 average, accord-

ing to the National Oceanic and Atmospheric 

Administration’s ( NOAA) N ational C limac-

tic Data Center. Data shows January was the 

fourth warmest January on record since 1895, 

and the warmest since 2006.

“We are experiencing the warmest winter 

we’ve had in many years,” said John McCar-

thy Sr ., o wner o f M cCarthy’s O ne H our 

Heating a nd C ooling, O maha, N eb. “W e 

only get a few days of cold and then it warms 

back up. It is usually the total opposite.”

Heat Wave
Arizona, Ka nsas, Minnesota, Mi ssouri, 

Nebraska, North Dakota, Oklahoma, South 

Dakota, and Wyoming all experienced Jan-

uary temperatures which were among their 

10 warmest. Florida and Washington were 

the only states with near-average tempera-

tures. N o s tate e xperienced c ooler t han 

average weather, according to NOAA.

Scientists b elieve t he a bove-average 

temperatures a re c aused b y c hanges i n 

Arctic winds, referred to as the North Arctic 

Oscillation (N AO), w hich re directs sno w 

and cold. The low air pressure in the Arctic 

region creates a je t stream that blocks cold 

air f rom le aving a nd c auses w inds to s pin 

faster t his w inter, ke eping c old tem pera-

tures farther north than usual.

The emergence of La Niña is also play-

ing a factor in warm winter temperatures.

La N iña i s cha racterized b y u nusually 

cold o cean tem peratures i n t he e astern

High-Performance Build-

ings: Page 13.

W
hile sp ring o fficially s tarts 

tomorrow, s everal H VAC 

contractors a re s till w ait-

ing for winter to arrive. The 

hvac briefs

Continued on page 4

• See WARM WINTER  |  page 12

By Herb Woerpel

Of The NEWS Staff

Contractors

• Air C omfort M echanical I nc.

(Plantation, Fla.) owner John Kue-

fler re ceived HVAC E xcellence

(Mount Pr ospect, I ll.) m aster 

HVACR educator certification.

• MM C omfort Sy stems (S eattle) 

is c elebrating 35 yea rs a s a ful l-

service contractor.

• Halco Plumbing & Heating (Phelps, 

N.Y.) w as h onored a s t he New 

York S tate E nergy R esearch 

and D evelopment A uthority’s

(NYSERDA) top contractor in t he 

state of New York.

• Source Refrigeration & HVAC Inc.

(Anaheim, Calif.) a ppointed Bruce 

Buchholz as president and CEO.

Manufacturers

• Air King (West Chester, Pa.) was 

honored a s t he U.S. Environmen-

tal P rotection A gency’s (EP A) 

2012 En ergy St ar Partner o f t he 

Year — Product Manufacturer.

• ClimateMaster (O klahoma C ity) 

and HomeSphere Inc. (Lakewood, 

Colo.) en tered in to a j oint a gree-

ment t o of fer C limateMaster g eo-

thermal heat pump systems.

• Hart & Cooley Inc. (Grand Rapids, 

Mich.) ma rketing ma nager Larry 

Devitt retired.

• Component H ardware G roup I nc. 

(Lakewood, N.J.) hired Lois Schneck

as dire ctor of m arketing an d p ro-

moted Kevin T umpey to  bus iness 

development and sales manager.

• U.S. Coo ler ( Kansas C ity, Mo. ) 

named Brian Rakers regional sales 

manager — Midwestern territory.

• ClimaCool Co rp. (O klahoma C ity) 

consolidated and relocated it s manu-

facturing facilities to a 75,000-square-

foot facility in Oklahoma City.

Warm Winter Impacts 

Contractors Nationwide

A�end this FREE Webinar!

Register for FREE at webinars.achrnews.com.

The Manufacture of ACR Coils with 

Smaller Diameter Copper Tubes
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Editorial

#1 in Editorial Coverage
The NEWS’ editorial coverage is unmatched by any other publication in the  
HVACR industry. In a one-year time period, The NEWS published 5 1/2 times as many 
staff-written articles as our nearest competitor. More editorial equals more  
industry coverage and more value to our readers and advertisers.

Total Number of Staff-Written Articles

87 Years of Editorial Leadership
As the industry evolves, The NEWS keeps  
pace. Going beyond breaking news  
and headline events, The NEWS’  
editorial staff digs deeper than our  
competitors to identify and analyze  
important trends that affect and  
shape the HVACR industry. 

Multiple Media Platforms
Through multiple media platforms, The NEWS  
keeps HVACR professionals up-to-date on the  
latest industry news and information.  
Our editorial staff delivers content to our readers  
in the best-possible formats, including…

A Weekly Publication 
that provides the most comprehensive coverage of news, new products, 
events, and business applications.

A Fully Interactive Website 
with a full range of information, news, and tools that HVACR professionals 
need to understand their business and make informed decisions.

A Weekly eNewsletter 
that keeps the industry informed on the latest breaking news and headlines.

Smartphone & Tablet Applications 
for on-the-go HVACR coverage.

Nearest Competitor: 36

Kyle Gargaro 
Editor-in-Chief

Herb Woerpel 
Managing Editor

Greg Mazurkiewicz 
Web Editor

Peter Powell 
Refrigeration Editor

Joanna Turpin 
Contributing Editor

Angela Harris 
Associate Editor

Cherie Preville 
Education & Products
Editor

Matt Bishop 
Business Management 
Editor

Jen Anesi 
Legislation Editor

Kimberly Schwartz 
Contributing Editor

The Editorial Team
In addition to covering an impressive 
range of content and editorial topics, our 
editors have the experience, expertise, 
and resources to target every segment of 
the HVACR industry.

: 201

NEWS
subscribersspend an averageof 33 minutes

reading each 
issue.

5 ½ x
As Many!

Source: 2011 Reader Preference/Profile Study

3achrnews.com



Audience
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Targeted HVACR Coverage for Decision-Makers
The NEWS is the ideal vehicle to reach contractors and wholesalers in the HVACR industry.  
The NEWS puts you in direct contact with contractors who purchase, sell or specify an average 
of $2.4 million on HVACR-related equipment, parts, supplies and services annually.+

*	December 2012 AAM Consolidated Media Report 
^	AAM Audited Pass-Along Study, 2012 
+	2012 Reader Profile Study – Contractor Segment

Paid-Circulation Means Invested Readers
The NEWS is the only paid-circulation publication in the HVACR industry. Readers are 
willing to pay for the valuable news and information every week, making it an outstanding 
communication vehicle. With a total paid circulation of 27,837*, The NEWS is your 
connection to qualified decision-makers who pay to receive the publication.

Audited Pass-Along Readership
According to an Alliance for Audited Media (formerly ABC) 
study of The NEWS’ circulation and pass-along readership … 
115,831^ industry professionals see The NEWS every week.

St
re

ng
th

 of
 Our Subscribers

Contractors:

24,402*Qualified
Circulation:

33,804*
Total Circulation
and Pass-Along

Readership:

115,831ˆ
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Strong & Consistent Circulation
Over the past five years, The NEWS has maintained a strong and consistent circulation. 
Our average total qualified circulation since 2007 has been 33,258 total subscribers. Every 
year we strive to maintain the best and most reliable circulation for our advertising partners.

5-Year Circulation Averages

Audience

Total Qualified Circulation: 33,258

Contractors: 24,961

Wholesalers: 9%

Manufacturers: 3.4%

Consulting Engineers 
& Architects: 1%

Other: 14.4%
Source: December 2012 AAM Consolidated Media Report

Th
e 

NEW
S Circu

lation Breakdown

Contractor-
Dealers:

72.2%

Subscriber Testimonial...
"I have been a faithful subscriber to The NEWS for over 15 years 
and for good reason. Yes, HVAC is my career and my passion and 
The NEWS has always provided a thoughtful balance of insider trade 
news from the perspective of contractors, distribution professionals 
and original equipment manufacturers. The icing on the cake is the 
technical articles, project profiles and regulatory updates. Quite 
simply, the magazine captures it all and presents it ideally."

— Robert Giba, A/C and Energy Solutions Group, LG Electronics

Source: December 2007-December 2012 Publisher's Statements
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The #1 product and source directory in the industry with over 
1,800 manufacturer listings and 1,700 product listings is 
an excellent place for repeated exposure! Reach thousands 
of professionals who use The NEWS HVACR Directory & 
Source Guide throughout the year — contractors, wholesalers, 
technicians, and other marketing professionals.

For advertising or listing 
information, please 
contact Mary Wray 
at 248.244.6488 or 
wraym@bnpmedia.com.

 MANUFACTURERS ALPHABETIC LISTINGS 95

building automation, fire management, chillers, refrigeration 
controls, access controls, dampers, valves and actuators.

Johnson Mfg. Co.
114 Lost Grove Rd., P.O. Box 96, Princeton, IA 52768
(563) 289-5123; (800) 747-0030 Fax: (563) 289-3825
johnsonmfg@aol.com
www.johnsonmfg.com
A. Gickler; F. Leprevost; D. Thompson; D. Brown; J. Rutledge
Lead-free solders for automotive, commercial, industrial, sheet 
metal and maintenance applications, soldering fluxes, tinning 
compounds, paste solders, liquid, paste, powdered fluxes, 
babbits, brazing fluxes for aluminum, brass, copper, stainless.

Jomar Group
7243 Miller Dr., Ste. 100, Warren, MI 48092
(800) 325-5690 Fax: (800) 628-4194
brian.graves@jomar.com or paul.craig@jomar.com
www.jomar.com or www.jomarvalve.com
B. Graves; D. Blake; P. Craig
A leading supplier of innovative valve and component solu-
tions to industries around the world. Jomar’s diverse products 
support a wide variety of industrial, plumbing, utility, HVAC, 
renewable energy and process control applications.

✪Jonas Construction Software Ltd., Construction
45 Vogell Rd., Ste. 500, Richmond Hill, ON L4B 3P6 CANADA
(888) 789-9073 Fax: (905) 886-8511
sales@Jonassoftware.com or kevin.sharma@jonassoftware.com
www.jonas-construction.com or www.jonassoftware.com
K. Sharma, Mktg. Mgr.
Jonas Construction Software is a fully integrated account-
ing, construction and service management solution used by 
over 1,200 HVACR and Mechanical Contractors across North 
America to drive revenue, improve efficiency and help make 
better business decisions.

K
K-Flex USA
100 Nomaco Dr., Youngsville, NC 27596
(800) 765-6475
marketing@kflexusa.com
www.kflexusa.com
Jocelyn Robarge, Territory Sales Rep.-North East; Geoff Sarno, 
Sales Mgr.-HVAC/R North America; Faith Spivey, Territory 
Sales Rep.-Carolinas/Georgia; Vanessa Longoria, Territory Sales 
Rep.-Texas; Shawna Gazaway, Territory Sales Rep.-Florida
K-FLEX USA is a leading manufacturer of elastomeric, closed cell 
foam insulation, serving the Plumbing, HVAC/R, Commercial/
Industrial, Marine, Oil & Gas, Solar and OEM Markets.

Kalglo Electronics Co. Inc.
5911 Colony Dr., Bethlehem, PA 18017-9348
(610) 837-0700 Fax: (610) 837-7978
kalglo@kalglo.com
www.kalglo.com
R. Bruce MacDougall, Gen. Mgr.
Electric radiant heaters (metal sheath), solid state voltage 
modulating heat controls, transient voltage surge protectors.

Kamal International LLC
537 E. 10th Ave., Ste. 2A, Bowling Green, KY 42101
(847) 594-0250 Fax: (847) 594-0250
www.kamalllc.com
Kevin Thomas
A full service design and manufacturing firm that offers UL 
recognized Thermostats, including moisture proof units as well 
as Thermostat Guards. Private Label available.

Kaori Heat Treatment Co. Ltd., Kaori Thermal Products
136 E. Santa Clara St., Ste. 9, Arcadia, CA 91006-3223
(626) 698-0872 Fax: (626) 698-0007
allan@kaori-usa.com

www.kaori-taiwan.com/brazed-e.html or www.kaori-taiwan.com
Allan Han, Sales Dir.
Manufacturer of high quality and durable gasket and brazed 
type plate heat exchangers for heating/ cooling applications. 
Low pressure drop, energy saving refrigerated air dryer 
manufacturer.

Karcher Commercial
4275 N.W. Pacific Rim Blvd., Camas, WA 98607
(888) 805-9852 Fax: (800) 248-8409
kevin.brooks@karcherna.com
Steve Bowie, Dir.-Sales

Kathabar Dehumidification Systems Inc., A Niagara 
Blower Company
673 Ontario St., Buffalo, NY 14207
(888) 9KATHABAR; (716) 875-2000
sales@kathabar.com
www.kathabar.com
Mike Harvey; N. Honko
Engineers and manufactures reliable, highly efficient dehu-
midification equipment delivering precise humidity control 
while improving sanitation and energy efficiency.

Kavlico
14501 Princeton Ave., Moorpark, CA 93021
(805) 523-2000 Fax: (805) 523-7125
pressure.sensors@kavlico.com
www.kavlico.com
Pressure sensors for HVAC applications including VAV, duct 
air flow, refrigerant recovery and compressors, differential and 
gage pressure units from 1` H20 to 8,000 psi.

KE Fibertec NA Inc.
1908 Harford Rd., Fallston, MD 21047
(443) 299-6435 Fax: (443) 299-6439
www.kefibertec.com
G. Jensen, Gen. Mgr.
Fabric ducts will enhance the indoor climate through superior 
distribution of air. KE Fibertec has built up vast experience 
with fabric ducts through 35+ years.

Get the free mobile app at
http:/ /gettag.mobi

KE2 Therm Solutions Inc.
209 Lange Dr., Washington, MO 63090
(636) 266-0140; (888) 337-3358 Fax: (888) 366-6769
information@ke2therm.com
www.ke2therm.com
Patrick Holdmeyer, Pres.; Ryan Kliethermes, Prod. Mgr.; John 
Whitworth, Regl. Sales Mgr.; Serge Tremblay, Regl. Sales Mgr.; 
Jeff Kavanagh, V.P.-Sales/Mktg.
Developer of energy efficient electronic controllers for refrig-
eration and air conditioning. Controllers that are complex, 
without being complicated, and unique for their defrost 
algorithm control and networked communication capability.

KeepFlo Inc.
1549 Fencorp Dr., Saint Louis, MO 63026
(636) 349-2626 Fax: (636) 349-0666
keepflo@aol.com
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In Print
•	 The only industry resource of its kind
•	 Referred to year-round
•	 Mailed to 33,000* professionals in the HVACR market
•	 Comprehensive product guide to pinpoint your search
•	 eMedia connectivity with mobile tags

Online/Smartphone/Tablet
•	 Keyword searches
•	 Live links and email lead form
•	 Premium Plus package offers prime designation 
	 and ranking
•	 Brand identity in prime position
•	 Expanded searches
•	 Social media links

Digital Edition
•	 Exact replica of the print issue with live links 
	 and tracking
•	 Emailed to more than 15,000 e-subscribers every week
•	 Archived online for one year giving expanded coverage
•	 eMedia connectivity with mobile tags

Access On The Go
The NEWS HVACR Directory is now accessible with your smartphone 
and tablet. For over 75 years, The NEWS Directory has been serving 
the HVACR market to find products and suppliers in every possible 
medium. The NEWS HVACR Directory serves the needs of the industry 
through print, online, digital and now smartphones and tablets.

Mobile Tags
Your print listing now has eMedia connectivity. Mobile tags provide  
an innovative way to connect print media and smart phone technology. 
Add a mobile tag to your print listing and give your customers your 
contact info in an instant. You can chose either a v-card or website  
link for your mobile tag.

Social Media Links
Make new connections by linking your company’s Facebook,  
LinkedIn, and Twitter accounts to your online listing. One URL  
per platform accepted for one low price. Social media icons are 
included with Premium and Premium Plus listing enhancements.

*Source:	ABC Consolidated Media Report, January 2, 2012 
	 TQ = 30,702 plus bonus distribution (Publisher’s Own Data)

Directory Dates

2013 Directory
Issue Date: 
January 7, 2013
 

Ad Deadline: 
October 15, 2012

2014 Directory
Issue Date: 
January 6, 2014
 

Ad Deadline:
October 15, 2013

JANUARY 7, 2013

directory.achrnews.com | Find us on Twitter, Facebook + LinkedIn

HVACR DIRECTORY & SOURCE GUIDE ISSUE

WITH�THE�HVAC

Industry
Connecting

FOR�MORE�THAN����YEARS
in print and online at achrnews.com
INTERACTIVE�FEATURES

Look inside for listings with mobile tags.
New FindahvacrDistributor.com online search.
New FindahvacrRep.com online search.
Find interactive features in our digital edition.  

NEWS-Directory-Cover-2013-v2.indd   1
4/11/12   9:47 AM

Your FREE
listing will appearin print, online, digital, smartphone and tablet versionsof The Directory.
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Special Inserts
Inserts = Instant Exposure
Place your product spec sheet, brochure, or catalog into The NEWS 
and reach our entire circulation. The cost is less than postage and 
a great way to receive additional exposure. Contact Mary Wray at 
248.244.6488 or wraym@bnpmedia.com.

Editorial Reprints
Complement Your Sales or Marketing 
Promotions with Reprints
If your company has been featured in a recent article, 
don’t miss the opportunity to put a reprint to work 
for you. Contact Jill Devries at 248.244.1726 or 
devriesj@bnpmedia.com.

Classified Advertising
Promote Where Contractors 
Look to Buy
Gain exposure for your product on a 
repetitive basis with the display classified 
pages of The NEWS. There are a variety of 
classified sections to choose from. Contact 
Mike O’Connor at 610.354.9552 
or oconnorm@bnpmedia.com.

Lit Focus & Product Showcase
Profile Your Company’s Product, 
Literature or Website
This four-color special section features reproductions  
of advertisers’ literature, product descriptions, and 
contact information. Reach the entire circulation of  
The NEWS. Contact Mary Wray at 248.244.6488 or 
wraym@bnpmedia.com.

Refrigeration Zone
Special Section Every Month in The NEWS
Looking to reach the refrigeration market? Your advertising 
can appear in the right editorial environment with a special section 
that appears the first week of every month. Check The NEWS 
editorial calendar brochure for specific issue focus topics.

List Rental
Reach Readers by Mail, Email or Phone
Reach top decision-makers in high-growth, key business markets with 
BNP Media’s postal, telemarketing, and email mailing lists. Contact Kevin 
Collopy of InfoGroup at 402.836.6265 or kevin.collopy@infogroup.com.

Customized Marketing Solutions

Content Development – Custom 
Publishing – Market-Specific Delivery
Orangetap helps you develop 
and execute content 
marketing campaigns that 
meet your specific needs. 
Our goal is to make the 
content marketing process 
as easy as possible for 
you — we’ll take on the 
tough stuff while you focus 
solely on your brand’s most important assets: your 
customers. Learn more about custom publishing 
and content marketing at www.bnporangetap.com. 
Or contact us for a free marketing consultation at 
orangetap@bnpmedia.com.

Industry Focused Research
Clear Seas Research 
is an industry-
focused market 
research company 
dedicated to 
providing clear 
insights to complex business questions. Clear Seas 
Research will work closely with you to determine if 
your marketing message breaks through the noise, 
engages your target, and causes them to take action. 
Primary market research will be used to test your 
marketing communication to ensure it is achieving the 
desired outcome. To learn more about how Clear Seas 
Research can help you maximize your marketing 
ROI, contact Beth Surowiec at 248-786-1625 or 
surowiecb@bnpmedia.com, or visit  
www.clearseasresearch.com.

A Strategic Sales Event

MechanicalXchange is a revolutionary strategic sales 
event developed to connect leading suppliers of 
HVAC solutions with senior executives at “Top 100” 
mechanical firms. Only executives with the highest 
strategic responsibility for their organizations 
will be present. No “happenstance” meetings, no 
meetings with the wrong person, no need for generic 
preparation. Rather, two days of concise, efficient 
meetings with key executives from leading commercial 
mechanical contracting firms. Contact Mike Murphy at 
440.552.2607 or mikemurphy@achrnews.com for more 
information or visit www.mechanicalxchange.com.

eProduct #805

                            EVERYDAY LOW $59

S
SYSTEMS

What touchscreen thermostat can 
you get for less than a standard stat?

www.t21p.com
eProduct #817

eProduct #822

Peace of Mind 
Performance

Quantum HD Controller
Heavy Duty Performance in High Definition. 

More powerful features along with more logical navigation and 
greater connectivity.  No screen is more than 3 touches away.

Take control of your industrial refrigeration system.
Contact your FRICK®  representative for further details. 

For additional product information: www.johnsoncontrols.com/frick

Improved�R-���Buyback�Program
USA Refrigerants has reduced its minimum R-22 
buyback volume to 200 pounds for contractors when 
returned in 250-pound recovery cylinders. The current 
buyback price for R-22 is between $3.50 and $5.00 
per pound.  USA Refrigerants pays all freight to and 
from contractors business or jobsite and pays for the 
used R-22. Visit us at www.UsaRefrigerants.com to 
request your free R-22 Buyback Program Guide or call 
us today at 1-888-468-5250. 

USA Refrigerants 
155 Airport Executive Park, Nanuet, NY 10954 

eProduct #849

Sporlan�SER-AA�and�SER-A�
Electric�Expansion�Valves
provide unmatched resolution under the 
lightest load conditions, making them ideal 
for subcritical CO2 (R-744) supermarket cases 
and very small HFC and HCFC applications. To 
support application in CO2 systems, they carry 
a high MRP of 70 bar (1015 psig) and MOPD 
of 40 bar (480 psid).

For additional information visit www.sporlan.com and 
download Bulletin 100-20-1 or contact Sporlan Division – 
Parker Hannifin Corp., 206 Lange Drive, Washington, MO 63090. 
Phone 636-239-1111.

eProduct #820

Summer 2012

THE HVACR CONTRACTOR’S WEEKLY NEWSMAGAZINE SINCE 1926

May 21, 2012   |   www.achrnews.com, Twitter, Facebook + LinkedIn

Contractor Delivers Savings and Comfort

and president of Bay Area Air Conditioning 
Inc. in New Port Richey and Crystal River, Fla., 
Hutchins is in what he describes as a heat pump 
market. Approximately 95 percent of his busi-
ness is heat pumps, he noted, “with the excep-
tion of a few subdivisions that have natural gas.” 

The number of homes that have new heat 
pump installations thanks to Hutchins’ company 
is still rising, but as he works to meet the chal-
lenges of the government and his customers, he 
has found that homeowners are more savvy and 
at times more willing to accept new technology, 
especially when it saves them money. 

Comfort and Energy Saving
Most residents would agree that air condi-

tioning is essential in a place like Florida. Most 
HVAC technicians would agree that managing 
both the temperature and humidity in Florida, 
while ensuring occupant comfort, is a chal-
lenge for them as well as for the heating and 
cooling systems they install.

Comfort, however, is not the only concern 
for this vacation and retiree hot spot. Accord-
ing to the U.S. Energy Information Administra-
tion, Florida’s per capita residential electricity 
demand is among the highest in the country. It 
is due in part to high a/c use during the summer 
as well as the fact that approximately 90 percent 
of Florida households use electricity for heating. 

These factors are pushing residents and con-
tractors toward solutions such as heat pumps.

“Florida is ideal for heat pumps as the tem-
peratures are not that low,” said Hutchins. 

“For the most part, electric strip heat is only 

S aving 30 to 40 percent on a home 
energy bill can be a challenge, but 
David Hutchins is helping some of 
his customers do just that. As owner 

By John Conrad
Of The NEWS Staff

David Hutchins is owner and president of Bay Area Air Conditioning Inc. in New Port Richey and Crystal 
River, Fla. He appreciates the demand in his area for heat pumps. Approximately 95 percent of his 
business comes from them. Hutchins has been seeing an increased interest in high-efficiency systems.

Air Conditioning, Heating & Refrigeration NEWS  |  April 23, 2012
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Classifieds
To advertise, contact Mike O’Connor at 610-354-9552 or oconnorm@bnpmedia.com.

Equipment for Rent
Equipment for Rent

Equipment for Rent
Equipment for Rent

eProduct #133 at achrnews.com

eProduct #132 at achrnews.com

ADVERTISE HERE  

eProduct #135 at achrnews.com

eProduct #136 at achrnews.com

PORTABLE AIR CONDITIONING AND HEATING

800.367.8675 www.spot-coolers.com

Rentals  
and  
Sales 

When cooling counts  
trust Spot Coolers  
to deliver the goods. 
We rent and sell high  
performance portable  
air conditioning  
systems sized from  
1-12 tons at each  
of our 36 locations  
nationwide.

Spot Coolers brings  
you the best  
engineered portable  
cooling systems  
available!

MovinCool, SpotCool and Office Pro are 
registered trademarks of Denso Corporation

We deliver the cool! 

Equipment for Sale

Position Available

Position Available Position Available

I B UY A ND S ELL F URNACES, 
AIR C ONDITIONERS, R EFRIG-
ERATION U NITS, C OMPRES-
SORS.  ELE CTRONIC A IR 
CLEANERS closeout sale. 1400 & 
2000 CFM models. Priced to sell 
at $ 80.00. T ruckload q uantities 
available. Thermostat w ire. D uct Tape and Thermostats at Liquidation prices. Jerry Tuck (765) 482-7000, FAX (765) 482-7215. E-mail: 
jerryt@surpluscityliquidators.com

SALES E NGINEERS A ND
MANAGERS - L eading C arolinas applied HVAC s ales agency s eeking high p erformance s ales en gineers and managers. Sales Engineers s ell direct to owners and contractors and provide consulting engineers with the tools to select and apply equipment from m anufacturers of  m echanical HVAC e quipment. W e d ifferentiate from o ur c ompetition by c ombining a b road e quipment of fering w ith superior s ervice t o c reate t he b est value p roposition t o m eet cu stomer needs f or any commercial o r in dus-

trial p roject.  P lease r espond w ith resume i ndicating i nterest i n S ales Engineer or  B ranch M anager pos i-
tions to: candidatehvac@yahoo.com

REFRIGERATION S TART-UP 
TECHNICIAN -  Career oppor-
tunity f or a n e xperienced s uper-
market r efrigeration s tart u p technician. C ompetitive w age and b enefit p ackage. Reply t o awapps@multi-craft.net V isit o ur web site at www.multi-craft.net 

OUTSIDE SALES GROWTH 
REPRESENTATIVE &  I NSIDE 
SALES C OUNTERPERSON - Sid Harvey In dustries s eeks a n ex peri-
enced hv ac/r o utside s ales g rowth representative an d i nside s ales/
counterperson w ho is e xperienced in refrigeration, a/c and commercial equipment b ut w ill c onsider a nyone who h as e xperience in t hese f ields for t he L ong I sland/Metro a rea.  Email resume sales@sidharvey.com

Need HVAC Rentals?
We’ve got you covered!
800.755.5115

www.trane.com/rentalservices

Aggreko offers the dependable rental equipment, unmatched expertise and overall project confidence to help you keep processes moving—no matter what. 

Diesel and Natural Gas Generators

Temporary HVAC
24/7/365 Service
Over 50 Locations Across  
North America

Rental Solutions

Because downtime  
isn’t an option.

888.245.6131
aggreko.com/northamericaa

HVAC Supervisor
Guantanamo Bay, Cuba
6-day/48-hour work week
Burns & Roe Services Corporation, a major government contractor, has an opportunity at the U.S. Naval Base, Guantanamo Bay, Cuba, for a qualified individual to perform duties as a full time HVAC Supervisor.

As a Supervisor, he/she will work with minimal supervision from the Project Manager. Responsible for the operations, maintenance and repair of the Heating, Ventilation and Air Conditioning (HVAC) equipment as well as refrigeration equipment, and DDC control systems base wide. In this position you will Supervise 45 HVAC and refrigeration technicians.
As a Supervisor your principal responsibilities will be to perform corrective and preventive maintenance on packaged units, split coil systems, air compressors, pumps, handlers, air-cooled condensers and reciprocating chillers; oversees the installation and maintenance of mechanical systems, including piping and modifications to existing facilities cooling systems; ensures that blueprints are filed and updated as modifications are made; maintain installation and maintenance records for all equipment in area of responsibility and evaluate systems that may require extensive overhaul or replacement.

Requirements for this position include a high school or equivalent education, and special/additional requirement would be an EPA Universal Refrigeration Certification and state license preferred. The person must have a minimum of five years’ experience as an Air Conditioner mechanic with the ability to perform at a Journeyman level; hands on experience in operating and troubleshooting industrial systems and familiar with maintenance requirements for common HVAC and refrigeration equipment. Experience in working with computers and programs like Microsoft Word and Excel; good communication and written skills.  Valid US Passport for this position.For consideration please send your resume to bcrowder@roe.com.For additional information on our distinguished company, please visit our website at www.roe.com EOE M/F/D/V

eProduct #134 at achrnews.com

Buying Surplus
TURN Y OUR S URPLUS H VACR 
EQUIPMENT I NTO WOR KING 
CAPITAL Buying a nd S elling Su r-
plus HV ACR E quipment, C ompres-
sors, Controls, Chillers, Cooling Tow-
ers, Roof Tops, Boilers, Generators, and Liebert AC units. Send Surplus List to Lazcocorp@gmail.com. for a P rompt P urchase Quote . C ontact Steve L azar a t 61 9-840-0004 t o Save M oney. Sa ve 3 0% t o 50 %. www.lazcocorp.com

NEWS-042312-Classifieds.indd   20

4/18/12   9:50 AM
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Use the strength of achrnews.com to promote your 
brand and products through an effective interactive 
program that delivers ROI and measureable 
results. Connect with more than 78,000* HVACR 
professionals who visit achrnews.com every month 
and expand your market reach.

•	Breaking Industry News
•	On-demand Videos, Webinars & Podcasts
•	Editorial Blogs
•	New Products
•	Training & Education
•	Web Exclusives
•	Searchable Directory
•	Editorial Archives

Achrnews.com Web Traffic 
Continues to Grow º

*WebTrends, Unique Visitors for June 2012     +WebTrends, Jan. 2012-June 2012 (averages)     ^2011 Reader Preference/Profile Study     ºWebTrends, Jan. 2012-June 2012

January 2012 February 2012 March 2012 April 2012 May 2012 June 2012

17
minutes 
spent on the site 

per visit +

72,030 
Visits

80,764 
Visits

85,484 
Visits

87,474 
Visits

99,225 
Visits

104,635 
Visits

173,634 
Page 
Views

186,529 
Page 
Views

187,770 
Page 
Views

191,404 
Page 
Views

199,460 
Page 
Views

211,472 
Page 
Views

52,395 
Unique 
Visitors

59,612 
Unique 
Visitors

63,710 
Unique 
Visitors

64,011 
Unique 
Visitors

73,714 
Unique 
Visitors

78,184 
Unique 
Visitors

More than

190,000 
page views
per month+

Most
useful 

industry website
voted by

subscribersˆ
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Advertising Opportunities
Run-Of-Site
Leaderboard 
Rotation of up to 10 ads,  
located above the fold

Medium Rectangle 
Rotation of up to 15 ads, 
minimal ad competition

Expandable Leaderboard 
Rich media ad, animation stage varies

Home Page
NEW! Rectangle
2 adjacent spots, rotation available

Page Peel Ad
Rich media ad that expands from the corner 
to reveal an attractive ad underneath

Floating Ad
Rich media ad that floats in the center of the page

Sub Pages
Wide Skyscraper 
Run of site, except home page, rotation up to 15 ads

Topic Sponsorship
Ad package for targeted editorial, includes wide 
skyscraper and medium rectangle ads

Article Sponsorship
Sponsor an article and your rectangle ad
appears with the article for three years

Additional website advertising 
opportunities are available. 
Please contact your sales rep 
for more information.

Top 5 Topic Pages
Extra Edition

Service & Maintenance

Technical

What’s New

News
Source: June 2012 WebTrends

1

2

3

4

5

Only HVAC 
Publication 

with Audited 
Web Traffic!
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eNewsletter
Your Message — Delivered to their Inbox!
eNewsletter advertising is an easy way to get your message in 
front of thousands of opt-in subscribers who depend on our  
updates to stay current. Delivered on a weekly basis to more 
than 10,000 HVACR professionals, The NEWS' eNewsletter is  
a great way to have your message displayed alongside our 
trusted editorial content. 

•	 Banner Ad (468 x 60 pixels)
•	 Tile Ad (125 x 125 pixels)
•	 Feature Banner Ad (400 x 60 pixels)
•	 Text Ad

Virtual Events
Trade Show Benefits without Trade Show Costs!
Virtual events are gatherings of people sharing a common 
environment on the Web to create an interactive experience.  
According to American Business Media and Forrester Research, 
75% of business decision-makers said they attended 3+ web-
based events during the past 12 months.* Don’t miss your 
opportunity to generate high-quality leads — over 250 per 
exhibitor booth on average +.  Contact your sales rep to learn 
more about virtual event sponsorship and exhibitor information.

View a demo at http://portfolio.bnpmedia.com/virtual.

Webinars
Now with Video!
Sponsor a live or pre-recorded video webinar, proven to enhance attendee 
engagement. Make your webinar more personal and impactful by showing a 
live video of the speaker, a demonstration of your product, and more.  
Of course, video webinars offer all the same features and benefits as our 
traditional webinar packages, including:

•	 Dynamic audience interaction
•	 One-on-one pre-qualified sales
•	 Brand reinforcement
•	 Market growth
•	 Measurable ROI
•	 CEU options

*	Market Research Media Ltd., “Virtual Conference & Trade Show Market Forecast 2010-2015” 
+	BNP Media corporate virtual event averages

For webinar tips and more 
information, contact your  
sales rep or visit http://portfolio.
bnpmedia.com/webinars.

Available for 
free download, attendees can now access webinars on mobile Apple and Android devices.
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Podcasts
Get Your Message Heard!
Podcasts provide educational 
and promotional information 
to industry professionals 
through short audio 
presentations. Podcasts are 
available on demand and can 
be played online or transferred 
to a portable device. Sponsor your 
own exclusive, custom podcast or 
gain exposure to a growing audience  
by sponsoring an editorial podcast.

For more information, contact your sales rep 
or visit www.achrnews.com/podcasts.

Social Media
Building Communities and Leading the Conversation
Social media usage is now the number one activity on the web.  
It’s no longer a fad, it’s a fundamental shift in the way we 
communicate. Collaborate together with The NEWS to create  
a smart social media strategy that communicates with customers  
and prospects. The NEWS offers a number of opportunities  
for audience engagement through Facebook, Twitter, LinkedIn,  
YouTube and QR Codes/Mobile Tags. Partner with The NEWS  
to build a social presence for your brand! 

Contact your sales representative for more information.

Smartphone & Tablet Applications
Weekly Editions of The NEWS on Smartphones & Tablets!
Meet the demand for information “Any Way You Want It!” in  
The NEWS. Reach your customers as they read The NEWS via  
multiple platforms: iPads, tablets, iPhones, and Androids.  
For more information about advertising in Smartphone and  
Tablet formats, please contact your sales rep. 

The NEWS HD Custom iPad App
Enhance your image as a new technology leader and reach a 
growing market of iPad users with your exclusive sponsorship.

iPad App Features and Content
•	Exclusive features and content written for and only available  

on the iPad
•	In App audio and video features that bring life to the content
•	Advertising features that allow reader interaction and immersion

Exclusive Sponsorship of The NEWS HD

•	House ads in The NEWS with logo and product picture/caption  
as sponsor

•	Online skyscraper ad at achrnews.com
•	Interactive ads in the iPad issue (can include video, podcasts, 

slideshows, etc.)
•	Social media promotion via Facebook and Twitter
•	Dedicated email promotion with sponsor identification and logo

Source: 2011 Reader Preference/Prof
ile

 S
tu

dy

73%
of NEWS

subscribers own
a smartphone

New!

70%
of iPad owners use

it for business
purposes
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Videos
Use the high engagement factor of 
video to attract customers! Promote 
your brand, drive buyers to your 
website, demo products and experience 
a lift in sales through online video 
advertising.

ROS Videos
Place your product, corporate video, or video 
demonstration on our home page for three 
weeks. With a simple click, your video message 
will stream to the HVACR industry.

Sponsored Editorial Videos
Sponsor an editorial video and your video message will be 
placed before the editorial segment and available in 15-second 
or 30-second ad durations.

Extra Edition “How-To” Videos
Post your technical or training video to Extra Edition — one of our  
most popular web pages — and reach thousands of contractors.

Digital Edition
Combine the look of a print edition with the 
interactivity of the web! Digital editions are 
an exact replica of the print issue but with 
added digital interactivity such as clickable 
web links, ad view tracking, and — of course 
— access to view on a laptop or PC. 

Digital editions are deployed via email and posted to The NEWS’ 
website for one year — opening your ad up to an audience of 
potential buyers. With a variety of sponsorship and interactive 
options, you can give your company prominent placement in the 
digital edition or even add animation, video, or audio to your ad.

Source: 2011 Reader Preference/Prof
ile

 S
tu

dy

81%
of NEWS subscribers
subscribers use/view

instructional
videos67%

of NEWS subscribers
use/view videos 

for business 
purposes

76%
of NEWS subscribers

use/view product
demonstrations

•	Blow-in Ads
•	Belly Bands
•	Flash Animation
•	Gatefold Pages
•	Business Reply Card
•	Audio/Video
•	Much More!

Digital

Advertisement

Enhancements

Include:



Corporate Headquarters
2401 W. Big Beaver Rd., Suite 700, Troy MI 48084

Contact Information
Mike Murphy 
puBlISheR 
440.552.2607  •  248.244.2905 (fax) 
MikeMurphy@achrnews.com

Kyle Gargaro 
edIToR-In-chIef 
248.244.1720  •  248.502.106 (fax) 
KyleGargaro@achrnews.com

Mary Wray 
hVacR dIRecToRy puBlISheR 
248.244.6488  •  248.244.3920 (fax) 
WrayM@bnpmedia.com

Carrie Cypert 
adVeRTISInG pRoducTIon ManaGeR 
248.786.1688  •  248.502.1020 (fax) 
cypertc@bnpmedia.com

Greg Mazurkiewicz 
WeB edIToR 
248.244.6459  •  248.786.1378 (fax) 
GregMazurkiewicz@achrnews.com

Felipe Arias 
eaSTeRn adVeRTISInG ManaGeR 
864.288.2231  •  248.502.1083 (fax) 
felipearias@achrnews.com

John Krueger 
cenTRal adVeRTISInG ManaGeR 
630.279.5179  •  248.502.2067 (fax) 
JohnKrueger@achrnews.com

Michael O’Callaghan 
SouThWeST/WeSTeRn adVeRTISInG ManaGeR 
770.967.9413  •  248.502.2105 (fax) 
Michaelocallaghan@achrnews.com

Kathy Janes 
BuSIneSS deVelopMenT ManaGeR 
248.244.6457  •  248.244.3927 (fax) 
KathyJanes@achrnews.com

Mike O’Connor 
claSSIfIed adVeRTISInG ManaGeR 
610.354.9552  •  248.502.2106 (fax) 
oconnorM@bnpmedia.com

Delivering content through 

multiple media platforms

PRINT  |  ONLINE  |  DIGITAL  |  SMARTPHONE  |  TABLET

www.achrnews.com

BNP Media Helps People Succeed in Business with Superior Information




